
Prospect Meeting 
When your friend agrees to take a look at what you have started doing or they have asked for more information, ask 
them for 15 minutes of their time to connect in person or over the phone. Take them to the website that doesn't 
contain this training verbiage: inspiringjp.com. And now read on to get familiar with the format and flow of the 
meeting. 

1. Play one of the following product videos, use ear buds if you are in a noisy location: 

The Next Best Thing 

 

Convenient and Simple 

 

How Juice Plus is Made - John Blair 

 
The Complete Juice Plus+ Experience 

 

A New Generation of Food Challenges 

 

Three Doors to Health 

 
 Ask them what they liked best, get them excited about the product. 

2. Make a clear transition into speaking about the business (ex. I don't want you to feel pressure about joining 
the business but I would love to share this with you because it has been equally transformative for me plus I 
would love to have your feedback on the whole picture), then share your story and show one of the videos in 
step 3. 

3. Lastly, play one of the following business videos: 

What If? 

 

It's This Easy. 

 

Changing Lives 

 
Company and Product Facts 

 

Juice Plus the First 20 Years 

 

 

Juice Plus in One Word 

 

Juice Plus Marbella, Spain 

 

 

 
4. On a scale of 1-10 and 10 being "ready to get started" where are you? What would it take to get your number 
higher? (Allow them to share with you where their hesitations are.) 

5. Make the next step: 

a) If they are ready to sign up (anything above an 8 out of 10) book an appointment for a walk through the 
Mission Driven Model "Share the Journey" and introduce them to your closest National Marketing Director 
in a text or Facebook private message thread. 
 
b) If they require more information offer to send it (video link, facebook party, brochure) and book a follow 
up call or meeting to get their feedback. 

http://inspiringjp.com/
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